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AHHOTaLMSA

OKa3aHbl BO3MOXHOCTM aHajIM3a CTPATerMy OHJIAMH-TPOaX Ha OCHOBE METPUK IOHUT-3KoHOMUKM (Unit

Economics — HOBBIIT METO SKOHOMHUYECKOTO MOIETMPOBAHNUS, UCTIONB3YEMBIH IUIS OIpeneieHns S OeKTHB-
HOCTH 1I(pOBOIi OM3HEC-MOIEIHN Yepe3 OICHKY IPHObIILHOCTH €IMHUIIBI TOBapa WIM OTHOTO KJIMEHTA), a TaKXKe
TOJIX0/Ia TEOPUHU OrpaHUYEHMIt. BbIsBIeHBI 0COOEHHOCTH MOCTAHOBKY 3a1a4i MOHUTOPHMHTA MPOLIECCa MPUBJICYSHUSI
KJIMEHTOB Ha 3JIEKTPOHHBIN pecypc KOMITAaHUHM M WX COMPOBOXICHMS 0 3aKIIOUCHHUS KOMMEPUECKON CIeTKH (IIPO-
Jaxu nponykra). CocTapieHa MaTpulia CLEHAPUEB TIPOABIDKEHMST MH(OPMALIMK O POAYKTe, OpEH/E, YCIyre Yepe3
pa3IMYHbIC KaHATbl KOMMYHUKALIMH,

Cpeoy cTpateruii yrpaBieHHsI BOPOHKOM TMPOJaX BBIIEICHBI TPU OCHOBHBIC: MPOMOPLUUOHATIBHOE pacIIMpeHHe
(ecu yBeMuuBaTh TpaMK HA BXOJIE BOPOHKH, MOMy4asi GOJIbIIYI0 KOHBEPCHIO, BOPOHKA PACIIMPSETCS Ha CIIeLy-
IOIIMX STANax ¥ Pe3y/bTaT Ha BHIXOJE MOBBILIAETCS ), PACTATMBaHME (IOBBIIICHAE KOHBEPCHU HA KaXIOM U3 YPOB-
Heil MPUBOAMT K YBEIMUEHUIO Pe3yJibTaTa Ha BLIXOJIE) U KJIIOUeBOI ypoBeHb (onpenesseTcs ypoBeHb BODOHKU, KO-
TOPbIiA SIBJISIETCS OTPAHUYCHUEM BCEil CHCTEMbI, 1 TPUJIATAOTCS YCUIIKSI IO MOBBIIEHHMIO MOKAa3aTeleii KOHBEPCUU
MMEHHO 3TOro ypoBHs). [IpyBeaeHa METOAMKA OCTPOEHMS ¥ aHAIM3a IPOAYKTOBO BOPOHKM C MOMOIIbIO METPUK
IOHUT-3KOHOMUKH. BhIIeeHbl 0COOEHHOCTH pa3pabOTKK CTpaTerdii BOPOHKH MPOaX MO METOAY KPUTHUYECKOM
nenu (Critical Chain Management, CPM) u teopun orpanndenuii (Theory of Constraints, TOC), rane pe3ynbTaTbl
KOMIIAHMHU 3aBUCAT OT B3aUMOJIEHCTBYIOLIMX 3JIEMEHTOB CUCTEMbI, CO3MAIOIINX OTPAHIMYEHHUSI.

[Mpennoxen crocod moucka y3kux MECT BOPOHKH MPOJAX, KOTOPBIiA 3aKITI0YAETCS B MOCIENI0OBATENILHON OLIEHKE BIIUSI-
HUSI Ha IPUOBLIb KaXI0ii U3 MATU ee 0a30BbIX METPUK, JIS KAX04 13 KOTOPBIX €CTh MHCTPYMEHTBI Pa3BUTHSI, TO3BO-
JISIIOLIME HAUTU TOYKU OBICTPOTO pocTa MpuObLIK. [TpoBeIeH clieHapHbIN aHAIM3 BOPOHKU MPOIAX C UCTIOIb30BAHUEM
IOHUT-METPUK.

Kirouesble cioBa: cTpaterusi, OHUT-9KOHOMUKA, MPOAAXHU, MEHEKMEHT, yIpaBJIeHUe TPOILYKTOM, MHTEPHET-TEXHOJIO-
MU, BOPOHKA MPOAaX
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Abstract

he possibilities of online sales strategy analysis based on unit-economy metrics (Unit Economics is a new econom-

ic modeling method used to determine the effectiveness of a digital business model by assessing the profitability
of a product unit or a single customer), as well as on the theory of restrictions, have been shown. The peculiarities of set-
tings of problems on monitoring the process of attracting customers to the electronic resource of a company, and their
support up to conclusion of commercial transaction (product sale) have been revealed. A scenarios matrix for promoting
information about a product, a brand, or a service using various communication channels has been compiled.

Among various strategies of a sales funnel management the following three main strategies have been highlighted: the
strategy of a proportional expansion (when increasing a traffic at the entrance of a funnel, which gives a large conversion,
the funnel expands at all next stages, and the output result is increased); the strategy of stretching (increasing of a conver-
sion at each level results in the output increasing), and the strategy of a key level (this strategy demands to determine the
level of the funnel, which limits the entire system, and to apply efforts to improve conversion indicators at this special
level). A methodology for constructing and analyzing the product funnel using unit-economy metrics has been adduced.
The peculiarities of development of strategies for sales funnel using the critical-chain method (Critical Chain Manage-
ment, CPM) and method of Theory of Constraints (TOC) have been highlighted, when the company’s results depend
on the interacting elements of the system, that create the constraints. A method of searching bottlenecks in the sales
funnel has been proposed, which consists in a consistent assessment of the impact on the profits of each of its five basic
metrics, for each of which there are special development tools, allowing one to find points of rapid profit growth. Scenario
analysis of sales funnel using unit metrics has been carried out.
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Y MHOTMX HAaYMHAIOIINUX IpealpuHUMaTeieit, Ko-
TOpPBIE TOJIHLKO COOMPAIOTCST BBIMTU HA U(MPOBBIE PhIH-
KU CO CBOMM IIPOEKTOM, CJIMIIIKOM MHOI'O YBEPEHHOCTH
B TOM, UTO «T'0JTyOOI OKeaH» ceTn «MHTepHeT» (Hanee —
WMHTepHeT) coBeplIeHHO CBOOOIEH OT KOHKYPEeHIIUM [2].
Taxxe pacmpocTpaHeHO 3a0JTyKIeHHE, YTO TOTPEOUTEIb
BCerIa OTKPBIT K MHHOBALIMSIM, TOTOB 3aIlIaTUTh JII00YIO
LIEHY TOJILKO ISl TOTO, YTOOBI CTaTh MEPBBIM 00J1ana-
TeJeM YHUKAJIbHOro npoaykra. OQHaKO, CTOUTh IIOHU-
MaThb, YTO MHTEPHET-TIPEATTPUHUMATETHCTBO, KaK U JIIO-
0o0i1 Bu NeITeIbHOCTU, TOAYMHSIETCS OMpPeIeIeHHbIM
3aKOHaM MEHeJIXMeHTa, SKOHOMUKN, MapKeTUHTa,
TPEOYET TIIATEIbHOTO aHaIN3a KOHKYPEHTOCTIOCOOHO-
CTU, U3yYeHUsI METPUK 3((HEKTUBHOCTH U IIPOBEICHUS
JIyOOKOTO IMOBEAEHUYECKOTO aHaan3a.

ITo pannbiM Global Digital, KoJu4yecTBO MoJib30Ba-
TeJel MHTepHEeT-pecypcoB B mupe K 2018 1. mocTurio
4,021 mupn yenosek. ITo ouenke OOH, ynucieHHOCTD
MUPOBOTO HaceJIeHUs cocTaBuiia 7,597 MiIp 4esloBex.
MexnyHapoOHBII COI03 3JIEKTPOCBSI3U OMyOJIMKOBAI
B nekabpe 2018 r. otuet «M3mMepeHne nHGOpPMAILIMOH-
HOTO 00IIIeCTBa», Ie MOATBEPANII, UYTO yKe 0oJiee Imo-
JIOBUHBI HacelleHus riaHeThl (51,2 %) MOCTOSTHHO
MOJKJTIOUEHO K TiiobanbHOl cetu. Eciu Opath oTcuer
¢ 2000 r., To yneabHbIN Bec moJib3oBaTeneit MuTepHe-
Ta B YMCJIEHHOCTU MUPOBOTO HACEJICHUS YBEIUIMIICS
B 7,24 pa3za [6]. B necaTky aumepoB MUPOBOIO YCJIOBHOTO
pefTHHTA 10 YMCIEHHOCTU MHTePHET-ayIUTOPUN BXO-
nat Kuraii ¢ 668 muiH monb3osateneit (51,98 % Bcero
HaceseHus crpadsl), Mamma — 350 e (26 %), CIIA —
277 mau (85,1 %), Anonus — 110 muH (87,3 %), bpa-
sumust — 110 miH (52,4 %), Poccust — 87,5 mitH (59,8 %),
I'epmanus — 72 mnn (86,7 %), UunoHnesuss —
71 mau (26,7 %), Hurepus — 70 muH (35,8 %), Mek-
cuka — 59 miH (45,4 %).

Ha poccuiickom naBecTuiMoHHOM opyme B Coun
27 deBpais 2017 1. Obl1a 03ByUYeHA YUCICHHOCTD ayIu-
topuu PyHera (poccuiickast 3o0Ha MIHTepHeTa) — 86 MIIH ue-
JIOBEK, Ipu 3ToM 6oitee 60 % 13 HUX UCTIONB3YIOT M H-
TepHET yepe3 MoOMIbHEIE ycTpolicTBa [7]. B 2018 1.
o orneHkaM Poccuiickoil accolmamnym 3J1eKTPOHHBIX
KOMMYHUKAILII, KOJIUYECTBO IoJib3oBaTeeil PyHera
coctaBuiia yxke 90 MJIH 4esloBeK, IMpu4eM IMPoaoJKaeT
pacTu MoOMIbHas ayautopus (24,3 MIIH 4elIOBEK),
oborHaB neckronHyo (13,9 MaH yenoBek) [8].

YnpaBneHue BOPOHKOI Npogax undpposoro
npoaykTa

TonsiTue «moTpeduTeIbckas BOpOHKa» BBEJT B OOMXO[T
9. Cent-dabMo JIstonc B 1898 1., a ceromHs yXe cTajao
HOPMOM [IJIs1 NPEAIIPUHUMATEISI MBICJUTh B TEPMUHAX
BOpoHKHM mpoaax. C momMoIpio BOPOHKM MOXHO Ha-
TJISIAHO TPENCTaBUTh JT1000e MyTellecTBUE KIUEHTA,
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MoTpeduTeisi, ONMOHEeHTa, YUTaTessl U Ap., €CIU ITO
TMpeArnojaraeT MHOTOCTYTIEHYAThI MPOIIECC: OT €ro 3Ha-
KOMCTBA C YCJIYTOM, YCIOBUSIMU NTEPETOBOPOB (ITEPBOTO
COTIPMKOCHOBEHMSI C TOBAPOM) 0 3aKJIOUUTETbHBIX
9TaroB JOCTVKEHMUS Pe3YIbTaTOB M HAXOXACHUS OaiaH-
ca MHTEPECOB IMOKyMnaTes U npoaasiia. B Bume BopoH-
KU, TAKMM 00pa3oM, BU3yaJIbHO MOXHO TMPEACTaBUTh
MPaKTUYECKU JTI00YI0 Moneb 3(P(PeKTUBHOCTU (hyHK-
LIMOHUPOBAHUSI OM3HEC-CUCTEMBI.

Boponka mmpogax (aHri. sales funnel, npyrue Ha3Ba-
Hus — purchase funnel, sales pipeline) — mozaenb pac-
NpejeseHns MoKymnaTenei mo craausm mpoiiecca mpo-
JlaK TOBapa WKW YCJIYTM OT MPUBJEUEHUsST BHUMAHUS
MOTEHUATILHOTO MOTPEOUTENIS K MPEATIOXKEHUIO 10 MO-
MEHTA 3aBepIICHUS COeKN (TTOKYITKH).

MeHenXMeHT NMpoax MpeacTaBiseT codoil mpo-
Iecc mepeBoaa craTyca MOKyImaTelas U3 «IMOTeHIIM-
aJIbHOTO» B «ITOKYIAaTeJsl, 3aMJaTuBIIEeTO 1eHbIU».
Ecnu B onpenesieHr paBHOBECHOW PHIHOYHOU 1IEHbI
JISKUT MOHSITUE HaXOXJAeHUe OataHca MeXIy WHTe-
pecaMu KOHGMIUKTYIOUIUX CTOPOH, TO BOPOHKA, KakK
WHCTPYMEHT aHa/in3a, TakXe MOXET ObITh TPUMEHE -
Ha He TOJIbKO B c(epe nmpoaax. DTOT Npolecc CoCcTo-
WUT U3 psja 1IaroB, KOTOPbIe MOXHO Tpaduyecku
MPeICTaBUTh B BUJE MEPEBEPHYTOM MUPaMUIbI, C -
POKOU KPOMKOU HaBepXy, Ie MPeacTaBlIeH UHTEPEC
MOTEHIIMATBHOTO TTOKYATES, U Y3KUM TOPJIBIIIIKOM
BHU3Y, T1e TToKa3aHO KOJMYECTBO MOKYITOK Ipea-
raeMoro npoaykra. KnueHT mpomnyckaeTrcs yepes
BOPOHKY MpOJax OT O3HAKOMJIEHUS C NMPOAYKTOM
JI0 ero MOKYNKU. Pe3yabTat mpoxoxXaeHus TOro Ulu
MHOTO YPOBHSI BOPOHKMU, TIpeBpallileHue (KOHBepTallysl)
MOCeTUTEee B MOKYyMNaTeanu 1 Tp., BHIPAXKaAIOT yepe3
KOHBEPCHIO (aHTJI. convertion rate — «CKOPOCTb KOH-
BepCcUU»). AHAJIOT KOHBEPCUHU B TPAJAUIIMOHHBIX IO -
Xollax oleHKU 3((HEKTUBHOCTHU MPOU3BOACTBA — KO-
3(pGUIMEHT MOJIE3HOTO ICCTBUS.

TunuyHBIN CaliT UMeeT MHOXECTBO TOUEK KOHBEp-
CHUM: OT TErOB U BUJIKETOB MOAMUCOK 0 POP-Up 1 Yat-
00TOB. 3aMephl KOJIUYECTBA ITOCETUTENSH Ha KaXXI0M
U3 YPOBHEI BOPOHKM MO3BOJISIIOT OTCAEXUBAaTh aHa-
JIUTUYECKHE UHCTPYMEHTHI, Takue Kak: «Anmaexkc.Me-
Tpuka», Google Analytics, MixPanel u np. Pecypchl
Google Analytics m Google Adwords oTciaeXXnBaioT
KOHBEPCHUIO B CaMOU cUCTeMe KOHTEKCTHOM peKIaMBbl.
Taxke coOupaeTcs cTaTUCTHMKA OOpaIlleHUiA 1 3asIBOK,
MPUIIEIIINX Ha TTOYTYy, 3BOHKOB. [loacueTr 3BOHKOB
MOXXHO ceJiaTh, HallpUMep, C TTOMOIIbIO CUCTEMBI
«MyabpTUHOMEDP», B KOTOPOM OTCJICKUBAIOTCS B TOM
yucie HelpUuHsAThIE BbI30BHI [9]. [TokazaTenu njist aHa-
Jin3a cOOMPAIOTCs MPAKTUYECKU eXeaHeBHO. [LJist rmo-
Jly4eHU s TTOJTHOM KapTUHBI 00 YCIEIIHOCTH yIpaBJie-
HUS TIpoJakaMW aHalu3 CTATUCTUKU TIPOBOMAST
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110 HeIeJsIM 1 MecslaM. DTo MO3BOJISIET OIPEIeIUTh,
Ha KaKOM 3Tarie BOPOHKU BO3HUKAIOT TOTEPU KIIMEHTOB.

I'oBOpST 0 pO3HMYHOM Mara3uHe, JOTMYHO BBIICIUTD
TPU YPOBHSI: TIPOXOXKUI, TTOCETUTENb, TTOKyIaTenb [11].
OnHako, MOXXHO MPeACTaBUTh BOPOHKY OoJiee oapo0-
HO Ha cienyronieM mpumepe (puc. 1).

bannep xkomnanuu yBuaenu Ha yauie 1 000 yeno-
Bek (I aranm Boponku). M3 yncna yBuaeBIIMX MO3BO-
Huau B komnaHuio 100 yenosek (II aTtam BopoHKM
¢ KOHBepcuei banHepHoi pexknaMel 10 %). W3 yucna
MO3BOHUBIIUX NPULIIXA B Mara3uH 12 yeaoBek (KOH-
Bepcus 12 %). B MarazuHe 5 4esloBeK clemaid 3aKa3bl
(IV BopoHkU ¢ KoHBepcueit 42 %), HO TOJIbKO OJIMH
YeJ0BEK ero OIaTuJI (COBEpIIMI MOKYNKY) — V aTan
BOPOHKU ¢ KoHBepcueit 20 % B 3aKa3bl, HO KOHBEPCUSI
K YMCIy MMO3BOHUBIIUX cocTaBUT 1 %: (1 mokymna-
teab / 100 mo3BoruBmux) 100 % = 1 %.

ITokazaTenu BOPOHKH IMOJIE3HO CpaBHUBATh C OOIIIH-
MM TT0Ka3aTeJISIMU 110 PHIHKY 1 KOHKypeHTaM. [TomydeH-
HbI€ JaHHbBIE O KOHBEPCUM U APYTUX METPUKAX BOPOHKU
(HampuMep, CpelHeM YeKe WJIM CPeIHEeM KOJMYECTBe
MPOJaK 3a MEPUO) COITOCTABISIIOT CO CPeIHUMU TTOKa-
3aTeJIIMU B PHIHOYUHOM CETrMEHTE, OJTHAKO 3TO MOXKET
JIaTh JINIITb TPUOJIVKEHHYIO OIIEHKY YCIIeIITHOCTHY Bee-
HUSI OM3HECa, TTOCKOJIbKY MaJIo 000CHOBAaHHO CpaBHMBATh
XapaKTEePUCTUKM YHUKAJTBHOTO MPEANPUITHS ¢ ndpa-
MM CTaTUCTHKU, B OOJIbIIECH YaCTH ITOTYYeHHOM 13 He-
MPOBEPEHHBIX, a 3a4aCTyI0 COMHUTEIbHBIX UICTOYHUKOB.

Pe3sybTarhl OLIEHKY YPOBHU BOPOHKI MOXKHO CPAaBHUTh
C TIOKAa3aTeJISIMU TPEABIIYIINX TIePUOI0B WU APYTOit
TOUKH IIPOAAX CBOei ceTu. Eciii KOHBEPCUIO pery/IsipHO
3aMepPSIOT U UCCAEAYIOT B TMHAMMKE, 3TO MO3BOJISIET

OLEHUTb 3(OEKTUBHOCTb NPOBEACHUS T€X WUJIM UHBIX
MEPONPUATUI MO YAYUYIIEHUIO MPOLIECCOB HA KaXKIOM
M3 3TAINlOB BOPOHKU WJIM OTPEAEIUTh «y3KUE MecTa»
Ipoliecca rponax. B aToMm ciayyae KoHBepcHsT CTAaHOBUT-
Cs1 OJTHOM M3 TJIaBHBIX XapaKTePUCTUK YIIpaBICHUSI.

[TocTOSAHHBINM aHAIM3 BOPOHKU TAET YETKOE Mpe-
CTaBJIeHUE O CJIa0bIX U CUJIbHBIX CTOPOHAX BEAEHUS
Ou3Heca.

Cmpameeuu ynpasienus 80poHKOU NPooaic

Llenb mocTpoeHUsI BOPOHKU — aTh IIpelcTaBlIeHUE
O BEPHOCTHU BBIOpPAHHOI CTpaTeruy MO OCHOBHBIM
3aJavyaM: MPUBJIeYb, YAEePXKaTh U BEIPACTUTH (pU3nUe-
ckue KaHanbl. [loguepkHeM, yeM MoJie3Ha BOPOHKaA
" ee aHaJIu3:
®* BOPOHKA JaeT BO3MOXHOCTb OLICHUThb IMOBEIACHUE
1eJieBoi aynutopum (caiitTa, MHTEPHET-TJIONIAIKH,
TOUKU MPOAaxX);
® [T03BOJISIET IPAMOTHO BBICTPOUTH BECh MPOIIECC B3au-
MOJEHCTBUS C TOTeHIUATbHBIM ITOKYIIaTeeM;
® MaeT BO3MOXHOCTb MPEACTaBUTh /I aHaIU3a KOH-
BEPCUIO KaK OIPEeNeICHHOTO YPOBHSI, TaK U B 1LIEJIOM;
® TI03BOJISIET BBISIBUTD «CJIa00€ 3BEHO» B LICMIOYKE MTPOJAX;
® [IOMOraeT CMOJEIMPOBATh pPa3JIUYHbIC CTPATETUU
npojax M CIPOrHO3MPOBaTh 0011y 3 (HEKTUBHOCTD
O6usHeca.

OCO0OEHHOCTBIO YIPaBICHUSI BOPOHKOM SIBISIETCS
CJTOXHOCTb COTIOCTaBJIEHUS PAa3JIMIHbBIX MEPOTIPUSITUIA,
KOTOpble HEOOXOAMMBI JISI TPOABUXKEHUS TTOCETUTES
caiiTa o BOPOHKE K YypOBHIO «MoKynka». Ha Bxojae
BOPOHKU HAXOJIUTCS KOJIMYECTBO MOTEHIIUAIbHBIX 10~
KyIareJyeii, Ha IpyuBJIeYeHe KOTOPBIX UAYT OCHOBHBIE

— 1000 venosek yBuaenn baHHep KOMNaHWW Ha yauLie

M3 uncna yBuaeBLUMX NO3BOHMAN B KOMAaHuto 100

113 100 NO3BOHMBLUMX NPULLAK B MarasuH 12 yenosek

B marasuHe 5 yenoBek caenanu 3akas

1 yenosek onnaTua 3akas u coBepLna NOKynKy

MocTosHHBIX NoKynaTenei cpokoM bosnblue 12 mecsaues — 8 Ha 1000 yenoBek

CocTaBneHo aBTopamu no matepuanam uccneposanus / Compiled by the authors on the materials of the study

Puc. 1. BopoHka npofax mMarasvHa
Figure 1. Shop sales funnel
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3aTparhbl KOMIIAaHUU (peksiaMa, OOHycHasi CUcTeMa U Tp.),
O/IHaKO (pMHAHCOBbBIE PE3YIbTAThI (JIOXObI, MPUOBLTL
KOMITaHUU) 00eCcTIeYnBalOT MOCETUTEN, KOTOPhIE CO-
BEepPIIAIOT MOKYMKY, HAXOASAIIMECsI Ha HUXHEH 4acTu
BOPOHKU. I MpU 3TOM Ha KaXIOM YypPOBHE BOPOHKU
IIJIST YCTICIITHOTO 3aBEPIICHUS CASIKM (TTPOIaXKu) BO3-
MOXKHBI pa3IMYHble BApUAHThI ONMTUMU3ALINU:

® pacxo/0B Ha CO3aHME MHTEPECHOIO MPEIJTOKEHUS
U MpUBJICYEHUE MTOCETUTEIeH Ha CTPAHUILY KOMITAHUU
(MapKeTWHT);

® [IPUBJIEKATEJILHOCTHU U Y100CTBA BEO-CTPAHULIBI 15T
MOBbBIIIEHUsI 3aMHTEPECOBAHHOCTHY TTOCETUTEIS U TIPO-
nBikeHus K omare (SEO);

* [IPOLIECCOB MPOAaX, BKIOYasl yI00CTBO yIIpaBIeHUs
KOP3WHOM U TIPOCTOTY OTLIAThl M JOCTaBKM TOBapa.

B ciyyae Mopmenu arperauMu mokymnareiei U mpo-
JIABIIOB 2Ta ITpo0JIeMa CTAHOBUTCS €I1le 00JIee CIOKHOI.
WnTepHeT-cepBuUC (arperatop) siBJsieTCs MapKeTILIeH -
coM (Tak Ha3blBaeMmasi MoJieJib MJaTGhOPMbl, OT aHTIII.
market place), momagKkoii, roe COenUHSIIOTCS CIPOC
U npemioxeHue. EcTb Te, KTO UIET MPOAYKTHI UIU
YCIIYTU «TOJIeIIEeBIIE», U €CTh T€, KTO XeJaeT MOJIyIUTh
elle oAvH KaHaj nmpoaax. CepBuc-IUIONIAIKA MTepeHa-
MpaBJIsieT MOTeHIMATbHBIX MMOKYIaTeaei K CITUCKY IO-
cTaBIIMKOB. COOTBETCTBEHHO, €CTh JIBE 11€JIEBbIX ayIu-
topuu (nanee — ILIA), HO meHbI'M HA MapKETUHT Tpa-
TATCSI B OCHOBHOM Ha TpUBJIeUeHNE TTOTEHIINATbHBIX
3aKa34YMKOB TpeIJIoKeHUsT (TpoayKTa, YyCIAYTH), B TO
BpeMsI KaK MPOAaXXu UAYT UCTIOTHUTENSIM (BTopoii LIA).
[Tpobaema Takoii MOJENU B TOM, UTO CIOXKHO OTIAEIUTD,
CKOJIBKO MPUHOCHUT JeHET OdHA ayAUuTOpUSI OT TOTO,
CKOJIbKO TMIPUHOCHT JIEHET ipyras ayautopusi. CBa3aHoO
9TO C T€M, YTO OOIIMI1 TOXOM HE 3aBUCUT HAMPSIMYIO
OT pasMepa OIHOM WU APYroM ayIUTOPUU, 3TO HEJIU-
HeliHas ¢yHKIUS ABYX nepeMeHHbIX. [Ipu ananuze
9 HeKTUBHOCTU BOPOHKM arperatopa, BO3MOXHO,
MOJOMAET MO/IeSIb OOBIYHOTO MHTepHET-Mara3uHa. Pasz-
HUIIA TOJLKO OyIeT B TOM, YTO B CTOMMOCTb TOBapa
(ycnyru) Oyaet BkJoyaThCs Tpaduk, MOTpavyeHHbIN
Ha MpUBJIEYEHHUE STUX TOBAPOB U YCIyT. U, cOOTBeT-
CTBEHHO, TOTJ]a MOXHO OYJIET MOCUUTATh, KAKOM JOXO
OBLI TOJIyYeH C KaxXJ0ro ToBapa (yCJIyTu), U CKOJIbKO
ObLJIO TOTPAYEHO Ha MPUBJIEYSHUE UCTTOTHUTES ITOM
yciyru. M Tak mpoBoauTCs aHAIU3 1O KaX/10i Onu3Hec-
eIVHUILIE C TTOCTPOCHUEM MOJESN B METPUKAX IOHUT-
3KOHOMUKHU. OTMETUM, YTO OOIIMIA AOXOMI, KOTOPBIi
MPUHECIU BCe TOBaphl (YCIyru) OyIeT TOUHO TaKUM Xe,
Kak OOIINIA TOXOM, KOTOPBI Jaii TTIOKYNaTeIn, OH OIMH,
HO MpHILIEeT U3 IBYX UCTOYHUKOB (LIA).

[TocTpoeHre BOPOHKHU AETUT BECh MPOIIECC Ha OT-
JIeIbHbIE KJIacTepbl. B Kax/10M 13 HUX TOSIBJISIETCS CBOST
JIOKaJIbHAS 11€J1b, OTJIMYHAS OT II00ATLHOM LIeJTn — «TIpo-
JaTh ToBap». Hampumep, 11e71b KOHTEKCTHOM peKJiaMbl —
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NpoJaTh KJIMK, nepexo Ha caiT. Llenb pekiaMHOIi KOH-
CTPYKUMU — MPOJaTh MocelieHne mara3uHa. Bee atu
LIeJTU MTPOJIAIOT KJTI0ueBOi ypoBeHb. Korna 6usHec npen-
CTaBJISIIOT B BUJIE Y3KHUX KJIACTEPOB, 9(DHEKTUBHOCTD
paboThl ToBbIIIaeTcsa. [ToaToMy Tak BaxkHO MPOBOIUTH
pa3IUYHbIE MEPOTIPUSITHS 110 YIYYIIEHUIO TIPOIIECCOB
KaXXJIOTO 3Tara MpOXOoXKAEHUsI BOPOHKM TTOTEHIIMATIbHBIM
MOKYyIaTesieM, TTOBBIIIaTh KOHBEPCUIO KaXK/I0TO YPOBHSI,
4YTOOBI Ha BXOZE MOJYYUTh OOJIbllIee KOJTUYECTBO 3aUH-
TepecoBaBIIMXCs MPEUIOKEHMEM, a laJiee UX He TIOTEpSITh,
a JIOBECTHU J0 MOKYIKHU (COBEPIICHUS CACIKU).

Cpeau cnocoOoB yrpaBieHUsI BOPOHKO MOXKHO
BBIJIEIUTD:
°* [POINOPLUMOHATBLHOE paclIMpeHUe BOPOHKU: YBEIU-
yuBas TpahvK Ha BXOJIe BOPOHKHU, TMOIydast OOJIBIIYIO
KOHBEPCUIO, MPOIaBell paciiupsieT BOPOHKY Ha Clely-
JOIIIMX 3a HEM 9Tarax v MOBBIIIAaeT Pe3yabTaT Ha BBIXO-
ne. Hanmpumep, Ha ceronHsIIHUN eHb BOPOHKA Bbl-
rsaauT Tak: «100 TToceTnTeneid, 5 3aKa30B 1 1 TTOKyIIKay.
Ecnu yBenuuuth KoimdyectBo nocetuteseit no 1 000,
TO TTosTyamuTesT 50 3aka30B 1 10 MOKYIIOK;
® pacTsrMuBaHue TMpearnosiaraeT MoBbIIIIEHUE KOHBEPCUN
Ha KaXJOM M3 YPOBHEH, a HE TOJIbKO Ha BEPXHEM;
® KJII0YeBOI ypoBeHb. OTipenessieTcsi TOT ypOBeHb BO-
POHKM, KOTOPBIi SIBJISIETCS] OTpaHUYEHMEM BCeii CUCTeMbI
MPOMIaX, M 3aTEM BBIITOJHSIIOTCS NEHCTBUS 1O IMOBbI-
IIEHUIO TToKa3aTeieli KOHBEpCUU UMEHHO 3TOTO YPOB-
H4 (yBEeJMYEHUE YUCa JIOAEH, TOWEenX A0 3TOT0
ypoBHs1). Hampumep, eciau ecThb BBICOKUIA IMOKa3aTelb
perucTpaiuu 3aKa3oB, HO MPU 9TOM YPOBEHb MOKYITOK
HU3KUI, HAIpUMEP, B pe3yjbTaTe, YaCThIX OTKAa30B
OT JIOCTaBJIEHHOTO TOBapa, TO HEOOXOANMO ONITUMU3HU -
pOBaTh MPOLECC JOCTABKU, KOTOPBIi SIBJISIETCS «Y3KUM
3BEHOM» BO BCENi 1IeMK Mmpoliecca Mpoaax.

Ha mpakTuke KOIM4ecTBO MOCETUTENE MOXHO
MOBBICUTDH Yepe3 rPaMOTHOE UCCIeI0BaHUE LIeJeBOM
aynuTOPUM, MPOABIKEHUE MH(pOPMAIMY K HEell, KOH-
TEKCTHOI1 peKjiaMbl, 0aHHEPOB, MAPTHEPCKUX CCHIIOK,
TapreTUpPOBAaHHOM peKJIaMbl B COIICETSIX, EPCOHAIM -
3allMU MTPEITOXECHUS.

Teopus oeparu4enuil 8 ynpagieHuu 0poHKOU npooadc

Crioco6 yrnpaBieHus BOpoHkoii «KitoueBoit ypo-
BEHb» OCHOBAH Ha yIPABJIEHUU 110 METOY KPUTUYE-
ckoit nenu (Critical Chain Management, CPM) Teo-
puu orpanuueHuit (Theory of Constraints, TOC)
9. l'ongparTa.

AJITOpPUTM 111aTOB T€OPUU OTPaHUUYEHUIA:
® HAWTH y3KOE MECTO, OTPAHUYUBAIOIIIEE POCT MPOU3-
BOJICTBA;
® MOIYUHUTH BCE MPOU3BOACTBO Y3KOMY MECTY;
® pPacIIMpUTh Y3KOE MECTO;
® HalTU HOBOE Y3KOE MECTO.
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Csoit mogxon D. INomnpatT (E. Goldratt) BmepBbie
npenctaBus B KHUre «Llenpb. [1poiiecc HempepbIBHOTO
cosepmieHcTBoBaHUs» (The Goal: A Process of Ongoing
Improvement) B 1991 1. [3]. CyTb TeOpUM OrpaHUYEHUT
3aKJII0YAeTCs B YCTPaHEHUE Y3KMX 3BEHBbEB B IIPOU3-
BOJICTBE U TOMCKE BO3MOXHOCTH POCTa IMPOU3BOIM-
TEJIBHOCTH CUCTEMBbI IO JICHEXKHOMY ITOTOKY. Jlornueckue
WHCTPYMEHTHI MOIX0/Ia B HayibHeleM Obln popma-
JIM30BaHBI U ceifuac mnpernogaiorcs B Mucturyte INon-
npatta (A. Y. Goldratt Institute).

B Teopun orpaHuueHUil pe3yabTaThl KOMIIAHUU
3aBHCSIT OT B3aUMOJIECUCTBYIOIIMX 3JIEMEHTOB CUCTEMBI,
CO3/IAIIINX OTpaHnYeHus1. buzHec-cuctema, cocrosiias
M3 IIOCJIeI0BATEeJIbHOCTH IIPOLIECCOB, MOXET UMETh
y3KO0€ MeCTO (MJIM HECKOJIBKO Y3KHMX MeCT). DTo Ipoliece,
YbsI IIPOITYCKHAsSI CIIOCOOHOCTh MEHbIIIE MJIM paBHA
NOTPEOHOCTU B €ro MOIHOCTU. UMEHHO OH 00pa3yeT
ee orpaHuueHue (ot aHrI. bottleneck, «0yThlIOUHOE
TOPJIBIIIKO», KPUTUUECKUI pecypc, cilaboe 3BEeHO).
IToTpeOHOCTD ompenesieT ppIHOUHBIN cripoc. OrpaHu-
YMBaIOIIM (PaKTOp CUCTEMBI CASPXKUBACT NaJIbHENIIIee
pa3BUTHE KOMIIAHUU, TO €CThb, OTPAHUYMNBACT ¢ IesI-
TeJbHOCTD [12]. DTO MOTYT OBITh MaTepUalibHbIE Orpa-
HUUYEeHUsI, HATIpUMEpP, B pecypcax KOMITAHUM, BPEMS;
MpoIiecC; MOJIMTHUKA yIIpaBIeHUs, BKIIIOYask OrpaHuye-
HUS B MAPKETUHTOBOM CTpaTernu, MOJUTUKE TTPOU3-
BOJIICTBA, TOCTaBKHU, 3aKyMOK. B Teopumn orpaHn4eHuit
TaKXKe CUMTaeTcs 0oyiee MpakKTUYHO U MEeHee 3aTpaTHO
MOIAEPXKUBATh U30BITOYHbIE MOLIHOCTH IUISI HEe-0rpa-
HUYEHUH (T. €. HAMEPEHHO pa30aylaHCUPOBATh JIMHUIO),
YeM IBITaThCS YCTPAHUTh BCE MCTOUHMKU Bapualuit
(uyTo HeoOxomuMO st 3(PPEeKTUBHOTO YIpPaBICHUS
cbanaHcupoBaHHOU nuHuUein) [1].

Cpenu MHOXECTBAa METOIOB YCTPAHEHMST OIrpaHUyYe-
HUI BOPOHKM, YBEJIMUCHNST KOHBEPCUH MOKHO BBIICTNTH
cienylolye HauboJiee CyleCTBEHHBIE.

OrpaHudeHueM JJIsT TOPTOBBIX KOMITAHWIA SIBJISIETCS
00BEM ITPOAAK, KOTIa HeJIb3sl IIPOAAaBaTh CTOJIBKO, CKOJIb-
KO ObI X0TeJI0Ch. ECiin y3KuM MecTOM BOPOHKM TTPOIaK
0Ka3aJIMCh HU3KKUE MOKAa3aTe/IW IPUBJICYCHUs HA CAlT
(user acquisition), KOHBEpPCHSI Ha BEPXHEM €€ YPOBHE
(C1), mpuurHbBI MOTYT OBITh B HU3KOW aKTUBALIMY BHU -
MaHMUS TOKYIaTeJei Ha MPOMYKTe, B IeATEIbHOCTH
MapKeTOJIOTOB M HEINMpPaBUJIbHO C(HOPMYJIUPOBAHHOM
pekiaMe, pa3MeIIeHHOM Ha HeTIpaBUJIBHOM MECTE, B €€
TUIOXOM BUPaJIbHOCTU. BUpanibHOCTh — CITOCOOHOCTH
KOHTEHTA pacIpOCTPaHSIThCS CAMOCTOSITeIbHO, 0e3
y4JacTusl Be0-MacTepoB M ONITUMU3AaTOPOB, KOT/Ia CaMK
MOKYyIIaTeJIu Yyepe3 capadaHHOEe paguo pacIpoCTpaHsI-
IOT 3aMHTepeCcOoBaBIIylo ux nHbopMamuio. Cienyer
MCIO0JIb30BaTh BO3MOXHOCTH PR-akuuit niust mpusie-
YeHUs ITOTOKA IMOCETUTENIEH M pacIIupPeHUsT TPaHMII
BOpOHKU. PexyiamHbie akiiuu, KOTOpbIEe YBEIUUNBAIOT
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KOJIMYECTBO MOKyMNaTejel, — CKUIKU, pacipomaku,
«KaxXIIOMY 10 OOHYCY», «[1Ba 10 LIEHE OJHOT0», «KAXKIOMY
NecsITOMY — MOAapoOK» M T. 1.

Ecnu orpannunBaet mpoaaxku KOHBEpCHsI HA BTOPOM
ypoBHe (C2), koraa npuBjJeYeHHbIE PEKJIaMON TOTEH-
IMaJbHbIE TTOKYMATEIN TMPUILLIN 32 MPOIYKTOM, HO TaK
M HE OCTaBWJIM 3aKa3 UJIU He OIUIaTUJIU TOBap, TO HYX-
HO HayaTh pa3dMpaThCs ¢ TeM, TTIOYEMY JTIOAU TTPUXOIST
3a IMIPOAYKTOM U HE MOTYT €ro MoJy4uTh. Bricokoe
3HaueHne CPA (pacxombl Ha TIpUBIIEUeHNE B pacueTe
Ha OJIHOTO MOCETUTEJISI caiiTa) OrpaHUYMBAET MPUOBLIb,
TO €CTh Ha MPUBJICUEHUE TPATUTCS OOJbIIE, YeM ITPO-
UCXOIUT KOHBEPTALIMS MOCETUTENIEN caiiTa B TTOKYyIla-
TeJeli, KOTOpble CO3al0oT 10X0A OT nmpoaax. IlpuunHa
MOXET OBITh B HEIIeJIeBbIX KaHalaX, BBICOKOW KOHKY-
PeHIIMH, TI0OX0U (hOPMYJIUPOBKE LIEHHOCTHOIO CO00-
IIeHUsI, B KOTOPOM IIOXO MTOHECceHa BBhITONA, a, BO3-
MOXHO, CO3[laHa CJIMIIKOM IJMHHAs BOPOHKA C 00JIb-
IIMM KOJMYECTBO YPOBHEW KOHBEPTALIMM.

Ha ypoBHe «Knuku — 3agBKu (3BOHKM )» IMoa0upa-
IOTCSI TPUITEPhI, KOTOPbIE MOTYT OBITh Ha CaiiTe mpea-
CTaBJICHBI OT3bIBaMU KJIMEHTOB, cepTU(UKATAMU Ka-
YyecTBa TOBApOB, FTApaHTUSIMU COMTPOBOKACHMS MPOIYK-
Ta, aKIUSIMU, CYETIYMKAMU OOpaTHOTO OTcYeTa WU
KOJIMYECTBA YK€ COBEPIIEHHbBIX MOKYIIOK, OJaronpu-
SITHO BJIWSIIOIINX Ha TIPUHSITHE PEIICHMS TTOTCHIINATh-
HBIM MOKyTaTeJIeM, 3alleIIUM Ha CTpaHUILy KOMITAaHUM.

CaiiT 1oKeH OTBeYaTh B IMIEPBYIO oUuepeab Tpedye-
MBIM LIeJsIM KoHBepcuu. C MepBbIX CTPaHUILL JOJKHO
€o00IIaThCd YHUKAIbLHOE ToproBoe mpemtoxkenne (YTTI,
WJIN LEHHOCTHOE TIPeIIOXEHNE) U BBIroAa, KOTOpPhIe
MOXHO TOJIYYUTH B COTPYIHUYECTBE UMEHHO C 3TOH
kommanueit. SEO-ontumusanms caiita — OOUH U3 TJIaB-
HbIX MHCTPYMEHTOB YIIpaBAC€HMSI KOHBEPCUEH Ha 3TOM
ypoBHe. HTepec no/keH ObITh MoIAepKaH KOHTEHTOM
(Tekct, uzobpaxkenusi, 3D-Monenu ToBapoB, BUAECOPO-
JIUKY U T. 1.). CyIIecTBYIOT CITOCOOBI EPCOHATU3AINN
caiiTa I IMHAMUYECKOTO OTOOpaKeHUsI KOHTEHTa
U TIPEIJIOXKEHUI, KOTOPbIE MHTEPECHBI KOHKPETHOMY
MOCeTUTeN0. Y100HOEe U TPaMOTHOE MOCTPOSHUE Ha-
BUTALlMU MO CalTy (103aOUAUTU), AOCTYITHOCTb U MPO-
CTOTa KHOTIOK, TTOOYy>Kaamo1ux K neiictuio («[1onoxuTte
B KOpP3UHY», «OIJIaTUTh») MIO3BOJIUT YMEHBIIUTh Oaph-
€phl Ha TIYTU K KOHBepCUU. Takxke U3BMEHUT CUTYaIHIO
yJIydlleHre MoJIb30BaTeIbCKOro onbiTa Ha caiite. Oco-
OEHHO BaXXHO YCTPAHUTH CJIydyau, KOTaa HEJOBOJbHbIE
MO0JIb30BaTe/IM HE MNOIUIM 10 CTPAHUIIbI TOKYIIKU U3-3a
Heyno0cTBa MHTepdeiica cTpaHUIIbI caliTa MU CIOX-
HOCTH OILIaThI (IIOTEPH YPOBHSI «pEruCTpalvs 3aKa3a»).

Ha ypoBHe «3aka3sl — [Ipomaxku» momdbupatoTcs
CKPUIITHI (peuyeBble MOAYJIN). YBEIUUUTh KOJIUYECTBO
NpodaxX MOXHO 3a CUET AOIOJHUTEJIbHBIX IPOrpaMmMm
CKUJIOK U YNpaBJIeHUsT LIEeHOOOpa3oBaHUEM, aKIIni



C UCTEKAIOLIMMU CPOKAMU JAEUCTBUS, KOTOPBIE MPOBO-
LUPYIOT KyNUTH 37iech U ceituac. Eciu He pacTyT 1o-
Kaszarenu noxona B pacuete (ARPPU) u cpenHee yucio
nponax (APC) Ha ogHOro mokymnaressi, TO TPUYUHBI
MOTYT OBITh B HEIOCTATOUHOCTH Mep IO YAepKaHUIO
MOCTOSTHHBIX TIOKyMaTesel, Te, KaK T0Ka3aHo Ha TpaK-
THUKE, BCErJa BhIIIE IAHCHI MTOBTOPHBIX MPOAAX, WIN
3TO BBI3BAHO MX HU3KO YaCTOTE BCTPEUM C MOKYITKOM,
U BaM CJIeAyeT MoCYUTaTh KO3 GULIMEHT yaepKaHUsS
(Retention rate).

Ha xaxmom ypoBHe BOPOHKU CJIeAyeT 00s13aTeIbHO
oOpalllaTb BHUMaHKEe Ha MOTUBAIIMIO U CUCTEMY OTLIAThI
TpyZa JIIofieid, OTBEYAlOIIMX 3a TaHHBIN YPOBEHb. Y CHU-
JIMBas KiaoueBoil ypoBeHb «IIpomaxu — IToBTOpHBIE
Mpoaaxu», ONTUMU3UPYETCs paboTa ¢ KJIacTepoM
caMoif TOKYINKM. 31ech BaxkeH KOHTPOJIb Mpoliecca
COBEpPIIEHUS MEPBOM MOKYIKHU, OOIIEHMS TTpoaaBIia
C KJIMEHTOM, JOCTaBKM TOBapa MOTPEeOUTEIIO U MOy~
YyeHue oOpaTHOM CBS3M.

Paboty ¢ ypoBHSIMU BOpOHKAMU U aHaIU3 (pUHAH-
COBBIX TTOKa3areseil a¢hHeKTUBHOCTHU Mpolecca Mpoaax
MPOBOJISIT C TOMOIIBIO IOHUT-9KOHOMUKH.

IOHUT-3KOHOMUKA B aHANIN3e BOPOHKMU
npogax

FOnuT-3xk0HOMUKa (Unit Economics) — meTon ako-
HOMMYECKOTO MOJEIUPOBAHUS, UCTIONb3YEMbBIH IS
omnpeneneHus 3G (GeKTUBHOCTU MU(POBOI OU3HEC-MO-
JIeST yepe3 OLIeHKY MPUObLTLHOCTH €MMHULIBI TOBapa WU
OJTHOTO KJIMEHTAa. DTO 9KOHOMHUKA OJTHON TpaH3aKIIUU.

ABTOp TepMuHa 1 Habopa npasui — JI. Ckoxk [10].
DTo HOBas HayuyHasl AMCUUIUIMHA, OCHOBHbIE TTO3UIIUU
KOTOPOIA eIlle M3y4aloTCs U TTPOBEPSIIOTCS HA TIPAKTUKE.
K coxaneHuto, He TaK MHOTO MccJeaoBaTeseil 3aHu-
MaloTCsl BOMpocaMu MpuMeHeHus1 FOHUT-3KOHOMUKHI
U KOHLEeTIIMe BOPOHKM MPOAaX B MHTePHET-Tpel -
nMpuHUMaTeNbcTBe. [1oaTOMY ele He HaKOIIJIEHO M0-
CTATOYHO TEOPETUUECKMX MATepHasIOB, a €CTh TOJIbKO
HEKOTOPbIe TUCKYCCUOHHbBIE MyOJIMKALIUU IO ITOM TEME.
B uncie ocCHOBHBIX aBTOPOB B POCCUICKOI MHTEPHET-
cpene: M. Kpacunckuii u JI. Xanun [5]. UHTepeceH
komMmeHTapuii JI. XanuHa: «B cioBe FOHUT-DKOHOMM-
Ka CJIOBO «dKOHOMUKAa» JulltHee. DakTUUYECKU, ITO
(bpeiiMBOpK 1S TPUHATHUS pelieHnil B OuzHece» [4].

KinrwoueBoit MpUHIIMI aHalu3a BOPOHKHU MPOaax
B METPHKax IOHUT-9KOHOMUKHU 3aKJIIOYAETCsI B TOM, YTO
OU3HEC MOXET ObITh YCIEIIHBIM TOJbKO, €CIU KaXxaast
OTJIe/TbHAS €IMHMIIA TOBapa WM YCIyTH OyaeT MprObUTb-
HOI. AHanu3 3(pGeKTUBHOCTU PadOTHI IEPCOHATBHO
C KaXJIbIM U3 KJIIMEHTOB HA OCHOBE METPUK IOHUT-2KO-
HOMUKHU, KOHEUHO, MPUOPUTETEH cKopee 1Jisi B2B-
npoxax, yeM mist B2C. B B2C BaxkeH He KaxXXIBIA 1O-
KyTaTelib, a KOJTUYECTBO MPOIaK, KOTOPbIE COCTABJISIET
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MAacCCOBBII MOKYIIaTe/Ib. DTO CEKTOP OOJIBIINX IMPOIYK-
TOBBIX Mara3uHOB, OOJIBIITMHCTBA UHTEPHET-Mara3nHoB.
OCHOBHbBIE METPUKM IOHUT-3KOHOMUKU: BbIpYYKa 3a Me-
pMOIl Ha OJHOTO TIOKYTATeJIsl U B TIepecyeTe Ha OMHOTO
MNPUBJICYEHHOTO Ha CAlT MOCETUTENISI, CPEAHUN YeK,
3aTpaThl Ha IPUBJIEYEHNUE U T. TI.

CekTop B2B, kak nmpaBujio, padoTaeT IoJ nepco-
HaJIbHbIE («pYyUHbIE») MPOJAXKU Ha 3aKa3. 3MeCh Xapak-
TepPHbI UHAUBUIYAJIbHbIC pa3pad0TKU, BHICOKUIA CPeTHUIA
YeK M Xopolasi Mapxka, OCKOJIbKY HECKOJIBKO KIIMEHTOB
o0ecrneynBaT OCHOBHYIO BHIPYYKY KOMITAHUU.

Bo MHorux akceneparopax, Bkiroudass ®oH pa3BUTHS
uHTepHeT-uHuLKMaTuB (1anee — ®PUMN), crapramnsl yuat
HaylHAaTh UMEHHO C MePCOHAJbHOIO MOAX0Aa, U JHIIb
yepe3 Kakoe-TO BpeMsl, C IeJIbI0 COKpaIlleHus 3aTpar,
aBTOMAaTU3MPOBATh MPOJAXU C IPUMEHEHUEM IToAX0Aa
«BOPOHKM» 1 TIEPEXOIUTH K TPaH3aKIIUSIM MaCCOBBIX
npoaax. I[To cratuctrke ®PHUU GoNBIIMHCTBO YCIIEILI-
HBIX CTapTaroB Takke JeXUT B B2B. U3 aToro xe cie-
nyet, uro gaxe B2C mpomyKThl CTOUT HAaYMHATh Ipoaa-
BaTh Kak B2B. [1lostomy 3HaHUe B2B-Tiponax M aHaJI-
3a METPUK IOHUT-3KOHOMMUKU SIBJISIETCSI 00s13aTeIbHBIM
YCJOBMEM YCIIEITHOCTH W11 IM(POBOToO OM3Heca.

Monenb IOHUT-3KOHOMUKHN XOPOIIIO MOAXOIUT JJIsT
MNPUHSTUS MaTeMaTUYECKM BEPHBIX B3BEIIEHHBIX pe-
meHuii. B Heit aHanM3upyroTCs BCero 5 6a30BBIX Me-
TPUK, IJs1 KaXI0i U3 KOTOPbIX €CTh YETKME U MOHST-
Hble MHCTPYMEHTHI Pa3BUTHUS, TTO3BOJISIONINE HAWTHU
TOYKHU OBICTPOTO pocTa MpUOBLIM. 3amaya aHaIu3a —
CPaBHUTbD pa3jIMuYHbIe CTPATEruu pocTa, MPOTECTUPO-
BaTh Ha MMPAKTHUKE B TEUCHME OIMPEACICHHOTO Mepruoaa
(HampuMep, Henems), OLEHUTh IMOJIYYeHHBIE Pe3yJIb-
TaThl 1 OCTAHOBUTHCS Ha JIyUIlIeM.

Onpedenenue y3Kux mecm 8 npoyeccax npooaic

Jlaxe B, Ka3aJloch Obl, JOCTAaTOYHO YCIELIHOM OU3-
Hece, B BOPOHKE TIpoaax OyJeT KaK MUHUMYM OJHO
y3koe MecTo [13]. DTo MOXET ObITh KOHBEPCUS C OJI-
HOT'O YPOBHS BOPOHKHU B CJICAYIONINI MM MECTO, KO-
TOpOE He MO3BOJISIET MacIITaOMpPOBaTh OM3HEC.

I1poGembl OOJBLIMHCTBA UHTEPHET-ITPOEKTOB MPO-
KMCXOISAT TOrAa, KOTIa 3allyCKaloT HOBYIO CTPATEruio
Ha pbIHKE, I3MEHMB Cpa3y BCe MapaMeTphl: peKIaMHOMI
KaMIaHUeH MBITal0TCS YIYYIIUTh KOHBEPCUIO Ha KaX-
JIOM YpOBHE BOPOHKM U YBEJIUYUTH TpahuUK, OJHO-
BPEMEHHO C 3TUM CHIDKAIOT LIEHY KJIUKa, TTOJHUMAIOT
LeHbl, U3BMEHSIOT UHTep(deiic caiita u nip. B utore
BO3HUKAIOT TPYAHOCTU B MOHMMAaHWU, KaKOE M3 Me-
POIPUATHUIA OKa3aJio OOoJIble BO3ACHCTBIE HA (PUHAH-
COBBIC pe3yabTaThl. BIToHe BO3MOXHO, U4TO 3aITyCcK
KaKMX-TO aKILMil OTPa3suJiCs HeraTUBHO Ha APYrUX
MEPOTIPUITHUSIX, a B IIEJIOM BeCh MPOEKT HEe IMPUHEC
0XHAAEMBbIX pe3yJbTaToB. Bo3HUKaeT BOIIpPOC, YTO
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JIeJIaTh B TIEPBYIO OYEpelb — ONTUMU3UPOBATH KOH-
BEPCHUIO B OIJIATy WU CHUXATh CE0ECTOUMOCTb.

CoriacHO TeOpUM OTpaHUYEHU I, HEOOXOIUMO Hall -
TH Y3KOE€ MECTO Mpolecca, KOTOPbIii OrpaHUYMBAET
BCIO OM3HEC-CUCTEMY, a 3aTEM MAaKCUMaJIbHO MTOBBICUTH
€ro TPOU3BOAUTEIBHOCTh. DTO OTPAHUYECHUE SBIISIET-
Csl UMEHHO TeM MapaMeTpoM, KOTOPBI MPU HAUMEHb-
WX YCUJIMSIX MaCT MaKCUMaJbHBI POCT, WJIN TEM,
KTO 0OJIbllIe BCEro €ro CAepXXuBaeT. Y3K0e MeCcTO
B TIpoIIEcCe TTPOIaX O3HAYAET, YTO HENIb3S5I, COXPaHSIS
MPUOBIIBHOCTD, YBEJIMUYUTH KOJUYECTBO KJIUEHTOB,
MPOXOASIIIIUX YEPE3 3TO OTPAHUUYEHNE B BOPOHKE, TTO-
TOMY YTO TMPEBBIIIEHBI BO3MOXHOCTHU MPOU3BOACTBA
VI MapKeTUHTA.

CaMbIM TIPOCTBIM CITOCOOOM MOUCKA Y3KUX MECT
BOPOHKMU MPOJAX SIBJISIETCS MOCIeI0BaTEIbHAs OLIEH-
Ka BIUSHUS Ha TTPUOBLITH KaXXIOW U3 METPUK BOPOHKM:
KOJIMYECTBO MOCETUTEJIC Ha BEPIIMHE BOPOHKMU;
WX KOHBEPTALUS B 3aKa3bl M MoKynaTesei u rp. Ha mo-
TepUu KOHBEPCUU MOTYT BIUSITH yIOOCTBO caiiTa, yciio-
BUS TIpoliecca MOKYTNKH, HEMTPABUJIBHO COCTABJICHHOE
LIEHHOCTHOE MpeJIOXKEHNE WIN MpoTrpaMMa CKUIIOK,
HEMPOTYMAaHHBIN MOJb30BATEIBCKUMI MTyTh OT MOMEH -
Ta BIOOpA TOBapa B KOP3UHY 0 CITOCO0a OTIaTHI,
a Jajee — K BapvMaHTaM JOCTaBKU U 00ECTEYEHUIO
MOCJIETIPOAAKHOTO CEpBHUCa.

[TosTomMy hOpMYyITUPYIOT BO3MOXHBIE CIIEHAPUU
pPa3BUTHS, OTIPENEISIOT, U3MEHEHMEe KaKOro IapamMe-
Tpa IOBJIUSJIO HA MOBBIIICHUE MPUOBLIN B OOJIbIICH
CTEMEHU, U B 3aBUCUMOCTHU OT 3TOTO PACCTABJISIOT
MPUOPUTETHI BHEAPEHUSI KaXIOT0 U3 ClieHapueB. 3a-
TEM MO OYEepPEAU TECTUPYIOT KAXIbIN U3 CIIEHAPUEB
Ha NPAKTUKE, COMOCTABIIASA IPOTHO3HBIN U peaJIbHbII
pe3ynbTathl. UHTEpHET-Cpena, ¢ OAHOW CTOPOHHI,
TMO3BOJISIET cpa3y MPOBECTU IKCIIEPUMEHT U coOpaTh
JNaHHbIE IS TaTbHEWIIEro U3y4YeHUs U BbIOOpaA JIyd-
mero cueHapus. Ho, ¢ apyroit cTopoHsl, CKOPOCTb
peakluu MOKyIaTeaei, KOHKYPEHTOB U OTKJIMKOB BCEM
Cpenbl peaqn3aluy CTPATETUN 3aCTABIISIET IPOBOAUTH
caM 3KCIIepUMEHT B HEOOIbIINE CPOKU U OBICTPO MPHU-
HUMAaTh PEIIEHUS, BHOCSI KOPPEKTUBBI B MOJIEJIb OU3-
Heca. Takxe cienyeT UMeTh B BUIY, UTO KOT/Ia BbI Ha-
IIUTM CTIOCO0 CHATh OTHO OTPAHUYEHUE, TO OOBIYHO
BO3HMKAET HOBOE Ha CJEAYIOIIMX IlIaraXx BOPOHKHU.
IToaTOoMy TIpoliecc ONTUMU3ALMHA Mpoliecca MPoIax
SIBJISIETCST UTEPALIMOHHBIM W PETYJISIPHBIM.

Tenepsw, Korga 61arogaps rinodajJlbHOM CETH, JIIO-
00i1 mpoayKT, nH(pOpMALIMSI O KOTOPOM ONyOJINKO-
BaHa B UHTepHeTe, HaliIeT CBOETO MOKYMNaTeJIu paHO
WJIW TIO3JHO B JIOOOW TOYKE 36MHOTO Iapa, KIo4
K IpojaxaM KpoeTcsl B TTyDOKOM M3YyYEeHUU MOTpeo-
HOCTel U 00JIel 1eeBOTO MOTPEOUTENsI, MOUCKA
X MOTUBOB K mokynke. Co3mgaHue npoduns
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1IeJIEBOTO ITOTpeOuTe sl pa3pabaThiBaeMOil MHHOBA-
LMY ITOMOTaeT MNOHSATh HYXABlI IIPEANoJaraeMoro
KJIMEHTa, MOKYyIaTes, I0Jb30BaTelIsl cepBHca, MPo-
puCcOBaTh KOHKPETHBIE YePThl €ro xapakrepa, 000-
3HAYUTh €TI0 KM3HEHHBIC IPUOPUTETHI, UTO B UTOTE
MO3BOJIUT BBIAEIUTh HauboJiee 3HAUMMBbIe JIJIST HETO
LICHHOCTH B pa3pabaTeiBaeMoM peliieHuu. CoCcTaBUTh
MOPTPET MOTEHIIMAJIbHOTO MMOJb30BaTEs] TOMOTYT
MHCTPYMEHTHI A1u3aiiH-MblIeHus (design thinkig).
DToMy MOAXOAYy MOCBSIIEeHBI paboThl [14; 15; 16].
O BaxXHOCTHU pa3BUTUsI KPEaTUBHBIX METOIMK CO3/a-
HUS Uaeit ToBopuTcd B paborax [17; 18].

CuenapHolii anaauz cmpameeuu NPoOBUNICEHUS NPO-
dykma Ha 6a3e 10HUm-mMempux

YrpaBieHre BOPOHKOM MpoOmax — peryisapHbIi
U UTePallMOHHBIN MpoIIecC. AHAIIN3 MIPOBOAUTCS C 1IETbIO
ONpee/IUTh CXOAUMOCTbh 9KOHOMUKU. DTO YCIIOBUE
COOTIONIEHO, €CJIN TT0Ka3aTeIb CPEIHETO J0XO0/1a OT Ol -
HOTO IIPUBJIEUEHHOTO I0JIb30BaTe s 3a Iepuo (aHIJ.
average revenue per user, gaixee — ARPU) 0b11 Mu-
HUMYM B 3 pasa 00Jblle CTOMMOCTHU MPUBJICYCHUS
OJTHOT'O TOCeTUTelsl (aHTJI. cost per action, manxee —
CPA). MuBecTopsl Npu aHaIM3€ MPEAIOXKEHUI cTap-
TamoB MPEIIoYnTaoT, YTOOBI moka3aTtenb CPA mpe-
Beiman ARPU B 5 pas.

DopMyny TIpUOBIITA MOKHO BEIpa3uTh uepes 10 me-
PEMEHHBIX:

Profit =(AvPrice — COGS)- APC x

x UserAcq-C1 -C2 - Fee —
—AcqCosts —RC — FixedCosts,

o))

roe AvPrice — cpennuii yek; COGS — 3aTtpathbl Ha Mpo-
naxy; APC — cpenree 4ricito OKyTok 3a rieprox; UserAcq —
nocetutenu caiita; C1 — KOHBepCcHsI U3 TICPEXOIOB B pe-
ructpanuio; C2 — KOHBEpPCHUs U3 PerMCTPaLK B IIOKYII-
Ky; Fee — kommccust (mapxa); AcqCosts — 3aTpaThl Bcex
MapKEeTUHIOBBIX YCUJIMIA, BKIIIoYast pekyiaMmy Adv, oruiarty
3a kK UserAcq-CPC, rne CPC — cTomMOCTb 3a KJIIMK
u np.; RC — 3atparsl Ha yaepxkanue; CPC — croumMocTb
3a KnK; FixedCosts — IToCcTOSHHBIE 3aTpaThl Ha OQNC,
CEPBUCHYIO CTYXKOY MOAACPKKY KIMEHTOB (KOJII-LICHTD).

M3meHeHue 106010 mokaszaTesist B popMysie MOXET
BHECTU KOPPEKTHUBBI BO BCIO MOJI€/Ib SKOHOMUKM UH-
TepHeT-Mara3uHa 1 IIPUMBECTU K HOBBIM ITOKa3aTeIsIM
nmpubsin (puc. 2, Tada. 1). Kpome atoro, cienyer
Y4eCTh, YTO HEKOTOPHIC ITOKA3aTeI CBSI3aHBI MEXIY
0001 00paTHOM CBSI3BIO: YBEINIYCHUE IIEHBI Ha TOBA-
PBI, HAIIpUMep, CKaXXeTCsl Ha CHYDKEHUU TTPoIax (KOH-
BEpCUHU B OILJIATY, B yacTHOCTH). [loaTomy mpu pas-
paboTKe BO3MOXHBIX ClieHapMeB pa3BUTUSI OM3Heca
3TU YCIO0BUs 00s3aTebHO HYXKHO MMETh B BUIY.
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Mocetuteneii: 10 000

Co3paaHo 3aka3oB: 500

Onnayeno: 100

PaspelueHa gocragka: 100

Otrpy>xeHo: 100

CocTaBneHo aBTopamu no matepuanam vuccnegosanvs / Compiled by the authors on the materials of the study

Puc. 2. MNpumep MOHUTOPUHIA NO MOAENW OHUT-9KOHOMUKIN MHTEPHET-MarasnHa
Figure 2. Example of monitoring on the model of unit-economy of Internet shop

Tabnmya 1

MokasaTenu IOHUT-3KOHOMUKM MHTEPHET-MarasuHa (npumep)
Table 1. Indicators of unit-economy of online store (example)

Mokasatenb

®dopmyna

Pacuer

PeknamHbIi 6100XeT No nepexogam

«PeknamHbIii 6100xXeT I» =
= «LieHa 3a Nepexof» X «Nepexopdbl»

50 000=6-8 333

PeknamHbIin 6104XET NO KnNvkam
nonb3oBarenemn

Peknamubii 6iopgxeT Il = CPC-UserAsq

50 000 = 40-1 250

KonnyecTtBo nonb3oBarenei

UserAsq = CTR:IMP
(CTR — knukabenbHOCTb NOKa30B B nepexofsl, %; IMP — nokaabl)

1250 =0,01-125 000

CroumocTb 3a 1 000 noka3os

CPM = CTR.CPC

400 = 0,01-40 000

[oxop ¢ nnaTtswero nonb3osarens

ARPPU = APC-Fee-(Av.Price-COGS)
(APC — cpepHee 41cno NOKymnok 3a nepvop)

2 000 = 2-0,5-(3 000-1 000)

CpepHunii Yek

Av.Price = AGPrice-AGCount
(AGPrice — cpepHsa ueHa nokynku, AGCount — cpegHee 4ncno
TOBapOB B KOP3WHE)

3000 = 300-10

CocTtaBneHo aBTopamu no matepuanam vuccnegosanus / Compiled by the authors on the materials of the study

B Tabnuie 2 npencraBiieHbl MIPUMEPbI BO3MOXKHBIX
clieHapueB BOPOHKM IpOJaX MHTEPHET-MarazmHa
B TEepMUHAX IOHUT-3KOHOMUKU, aHAJIU3 KOTOPBIX
MO3BOJISIET ONPEACINTh OUEPEIHOCTh pealn3aluuu
JIy4LIMX BepPCUid pa3BUTUSI OU3HECA.

CueHapuii 1 — yBeMInTh KOHBepcHio B orutary (C2)
B 2 pa3a. BrirtoiHeHME 3TOTO yCIOBUS TPpeOyeT IMpoBe-
NeHUs aKIIMK TT0 CHUXKEHUIO 1IeH Ha ToBaphl (AvPrice)
Ha 10 %, 4TOOBI CTUMYIMPOBATH IIPOJAKHU.

CueHapuil 2 — yBeJIMYUTh KOHBEPCHUIO B 3asiBKU
(C1) B 2 paza. st 3TOTO, BO3MOXHO, CICAYET Tpe-
JIYCMOTPETh yBeJIMUEHNUE IIPOUYMX PACXOIOB Ha yIep-
J)KaHWe MHTepeca KIWEeHTa, MOAKIIOUUB CEPBUC pe-
mapkeTtuHra (Expenses) B 2 pa3a.

CueHapuii 3 — nipuBiedb OOJbIIIee YUCTO KIUEHTOB
(UserAcq), HO y4ecTb, UTO 3TO MOTPEOYET YBEIMUCHUS
pacxoooB Ha MAPKETUHT, HAIIPUMEP BO3PACTYT 3aTpaThl
(Adv) Ha pexitaMy MM email-pacchliKy.

CueHapuii 4 — CHU3UTh CTOMMOCTD 3aTpaT Ha Mpu-
BinedeHue (AcqCosts) B 2 pasa, TOHUMasl, YTO €CTh PUCKU
cokpaiteHus noroka nocerureneit (UserAcq) Ha 20 %.

CueHapuii 5 — BBECTH IIPOrpaMMy JOSIbHOCTH
U «TOpsiuMe» 3BOHKM KJIMEHTAM C MePCOHAbHBIMU
MPEUIOKEHUSIMU, KOTOPBIEC IIOMOTYT YBEJIUYUTD 4aCTO-
Ty ToKyToK (APC) B 2 pa3za. DTo moTpedyeT yBeImueHusI
3aTpaT Ha IEPCOHAJ, YTO OTPA3UTCS Ha IOBBILICHUE
pacxomoB Ha ynepxkaHue B 2 pasa (RC).
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Tabnya 2
®dparmMeHT CLEeHapHOro aHanM3a pa3BUTUS NPoeKTa (pacyeTHbIN NepuoA — Hepens)
Table 2. Fragment of scenario analysis of project development (calculation period — week)
n M basosas Cuetiapuu
oKasarenb eTpuka MOZENb o o2 o

Yucno nocetutenen canta/marasuHa User Acquisition, yen. 10 000 10 000 10 000 10 000
KoHBepcus B perncrpauuio C1, % 5 5 10 5
Yucno 3aperncTpupoBaHHbIX nosb3osaTtenen canTa Leads, uen. 500 500 1000 500
KoHsepcus B onnary C2, % 20 40 20 20
Bcero nnaTawmx KNMeHToB Buyers, yen. 100 200 200 100
CpepHuii Yyek Av.Price, py6. 3 000 2 700 3 000 3 000
CpepHee 4ncno NoKymnok APC, en. 2 2 2 4
MepemeHHble 3aTpaTthl Ha 1 npogaxy COGS 1000 1000 1000 1000
Komucemns Fee, % 50 50 50 50
3atpartbl Ha peknamy Adyv, py6. 50 000 50 000 50 000 50 000
Mpoyne MapKeTUHroBble 3aTpaTbl Expenses, py6. 50 000 50 000 100 000 50 000
3atpartbl BCEX MAPKETUHIOBbIX YCUIUIA AcqCosts, py6. 100 000 100 000 150 000 100 000
CToMMOCTb NpuBneyeHus 1 nocetutens CPA, py6. 10 10 15 10
CroumocTb npueneyeHust 1 nokynatens CAC, py6. 1000 500 750 1 000
CpepHwii goxof oT 1 NpUBRIEYEHHOrO NOSIb30BATENS APRU, py6. 20 34 40 40
CpepnHuin poxog oT 1 nokynatens ARPPU, py6. 2 000 1700 2 000 4000

- ARPU - CPA 10 24 25 30

- ARPPU - CAC 1000 1200 1250 3000
Mapxa (peHTab6enbHOCTb NpoAaxm) Gross Profit 2000 1700 2000 2000
Bbipyuka Revenue 200 000 340 000 | 400 000 400 000
BropgxeT Ha yaepXaHue KIMeHToB RC, py6. 10 000 10 000 10 000 20 000
CpepHvie 3aTpathl Ha yAepXaHue KnueHTa ARC 1 1 1 1
MocTosHHbIE 3aTpaThl HA 0GMC U KOM-LEHTP FixedCosts 30 000 30 000 30 000 30 000
Mpu6bINb Profit 60 000 200 000 210 000 250 000
Banosasi npu6bbinb Contribution Margin 90 000 230 000 240 000 280 000
MpuoputeT peanusauum ctpaterum 0 3 2 1

CocTaBneHo aBTopamu no matepuanam uccnegosanus / Compiled by the authors on the materials of the study

CueHapuii 6 — MPUHSATH MEPHI TTO CHUKEHUIO Ce-
oectoumoctu (COGS) B 2 pa3a 3a cUeT CMEHBI MO-
CTaBIIMKA WJIW TEXHOJOTUHX MPOU3BOICTBA MO3BOJUT
MMOBBICUTH Mapxy.

B tabauue 2 BoigeaeHbl IpUGTOM OJIOKU C U3Me-
HSIEMBIMU 110 YCJIOBUSIM ClLIEHapHMeB ImapaMeTpaMu MO-
nenu. PacyeT METpUK IOHUT-3KOHOMUKU MO3BOJISIET
OIpeNeTuTh, BO CKOJbKO pa3 U3MEHUTCS MPUOBLIbL
MO CpaBHEHMIO C UCXOAHOM cTpaTerueil 6a30BOi MO-
neau. B 3aBUCMMOCTH OT pe3yabTaTOB PaCCTABISIOTCS
MPUOPUTETHI Peaau3aliiu ClIeHApUEB.

72

3akKknioyeHue

Ilepen HavyamoMm co3gaHus Jr0OOTO OM3HEca, B TOM
yucie u B UHTepHeTe, HEOOXOANMMO TTOCTAaBUTh TIepe
C000If YeTKYIO IIeJTh, PACCMOTPETH ITYTH €€ TOCTIKEHUS,
MIPOCYNTATh BCE PUCKHU U B 1IeJIOM C(DOPMUPOBATH KOH-
LICIIIIAIO pa3BUTUs Oyaylieil opranu3aunu. [loaTomy
MoaXod K COCTAaBJICHUIO CTpaTeTHN MU(PPOBOI TpaHC-
dopMaLuK AeATEIbBHOCTA HA OCHOBE BOPOHKHM IPOIAXK
CEeTOIHS TaK aKTyaJIcH.

B pe3ynbrare uccienoBaHus n1aHa XapaKTEPUCTUKA
YpOBHEN BOPOHKHM TPOJaxX, BbIAECICHB OCHOBHBIC



CTpaTeTuy yInpaBJIEHWsSI BOPOHKOI MPOAYKTa, IpUBe-
JIeHa METOAMKa MOCTPOCHUSI U aHAIM3a MPOAYKTOBOM
BOPOHKM C ITOMOIIbIO METPUK IOHUT-3KOHOMUKU. BbI-
JieJIeHbl 0COOEHHOCTU pa3pabOTKM CTpaTeTrnii BOPOHKH
npoaaxa 1o Merony kputuueckoit nenu (Critical Chain
Management, CPM) teopuu orpanuuyenuii (Theory
of Constraints, TOC).
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LlI/I(I)pOBaH cpeaa 1a€T MHOTIO ImiaHCOB, HO U TpE-

OyeT OT MpeANpUHUMATEISI HOBBIX 3HAHUM M KOMIIe-
TEHLUI, YTOObI CYMETb BEICTPOUTD YCTOMYMBBIN OU3-
HEC B MUPE HEOTIPEEJIEHHOCTH, CKOPOCTEN U PUCKOB.
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